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NextHome continues expansion in Florida with NextHome Gulf to Bay 
 

The franchise adds its fourth brokerage in the state  

Pleasanton, CA— August 25, 2015 — NextHome is proud to announce our newest addition 
to the franchise, NextHome Gulf to Bay. This is the franchise’s fourth brokerage in the state 
of Florida.    
  
Owned and operated by the husband and wife team of Michael Bindman and Jan Bruzas, this 
Downtown St. Petersburg-based brokerage will provide residential real estate sales to the areas 
of Clearwater, Clearwater Beach, Dunedin, Largo, Seminole, Treasure Island, St. Pete Beach, 
and the rest of Pinellas County. 
 
The two of them took different paths in their careers, but eventually found each other.  
 
Michael immigrated to the United States in 1983 from Edinburgh, Scotland and settled into the 
St. Petersburg, Florida area. He purchased a contracting company that allowed him to 
experience the highs and lows of real estate. By being a supplier to builders and home 
restoration professionals, he was able to see and experience the art of real estate. Eventually, 
due to the prodding of some of the friends he made while in the contracting business, Michael 
sold his business and got his real estate license. He joined a local boutique brokerage, Marie 
Powell & Associates in South Pasadena in 1988.  
 
Jan started in the real estate business in 1979. Her career took off quickly; achieving a strong 
number of sales right from the start due to her hard work and dedication towards learning the 
real estate craft. She also made the choice to work at Marie Powell & Associates, which is where 
she met Michael. 
 
After meeting, they both found themselves interested in the same thing – raising their standards 
and creating a great level of service for high priced homes and the sellers who owned them. They 
made the decision to partner and created their high-powered sales team in 1989.  
 
In their first year, they were able to increase their average sales price by more than 40%. With 
additional revenue coming in, they made the decision to move their team to Re/Max Preferred 
in St. Pete Beach. This change of brokerage brought them closer to the coast where they could 
service their higher end clientele. 
 
In 1993, a unique situation became available to the business partners. Michael was offered the 
role of Sales Manager for Realty Executives in St. Pete’s Beach. Jan was also encouraged to 
come over to increase the visibility and productivity of their team. They made the decision to 
move and changed the team name to “The Shore Bet Team”.  
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From 1993-2001, Jan ran the day-to-day operations of the team and led the Shore Bet Team to 
80-100 transactions annually. This increase in business required growth of the team. Under 
Jan’s guidance, she recruited and built the team to six members. 
 
In 2001, the owner of the Realty Executives office made the decision to change the office to a 
Keller Williams brand. This moved Michael to the role of Team Leader where he grew the office 
from 38 agents to over 140 in a little over three years.  
 
In 2002, Jan took the business through the ceiling. The Shore Bet Team sold over $20 million in 
volume. Even more impressive is how it was done in a market where the average sales price was 
$175,000. 
 
Working together for 20 years led to the two of them falling in love and they were married in 
2004. 
 
“Working with your spouse can be a difficult challenge,” said Michael. “But with compromise, 
understanding, support, recognizing strengths within each other and coming up with mutually 
agreed upon decisions, we have made it a successful partnership in life and in business.” 
 
In 2006, they decided to take their talented team and open their own brokerage – Bindman 
Bruzas Realty.  Just two short years later, an opportunity to purchase a Realty Executives 
franchise became available and they bought into the brand. They continued running their Realty 
Executives brokerage until early 2015 when their franchise renewal was under review and they 
were introduced to NextHome. 
 
“I saw NextHome in many different places,” Michael recalled. “I saw people talking about it on 
Facebook. I saw the company featured on Inman.com. I even saw their article in REALTOR 
Magazine. When I saw them nominated as one of 2015’s Most Innovative Companies by Inman 
News, I knew we had to take a deeper look at the franchise. With the fresh, exciting look of the 
brand and the depth of the technology offered, along with the leadership’s intention in making a 
positive change in the industry, we knew it was the right fit for us.” 
 
Jan has served as a Director for her local Realtor Association every year since 2007, Florida 
Association of REALTORS Director since 2001, and the National Association of REALTORS 
Director from 2010 to 2012. In 2011, she became Chairman for the Pinellas REALTOR 
Association and served as the District Vice President for the Florida Association of REALTORS 
in 2012. The prestigious award of REALTOR of The Year was given to Jan in 2012. In 2013, she 
served as the CRS (Certified Residential Specialist) Vice-President for Florida’s District 6. 
 
Michael was the 2002 Chairman for the Pinellas REALTOR Association and responsible for 
merging the Clearwater Association with the St. Petersburg Association, now known as “PRO”. 
He was the 2004 Florida REALTORS District 6 Vice President, continues to serve as a Board 
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member for the state and national REALTOR Associations, past President of PRO Biz, a for-
profit subsidiary of the Pinellas REALTOR Organization, and the Chairman for regional Mid 
Florida MLS in 2015. 
 
When not selling real estate or helping in leadership, Michael and Jan enjoy spending time with 
their five children, six grandchildren, and the company of their two Beagles, Ari and Quiggles.  
 
We are thrilled to welcome Jan, Michael, and the rest of their team at NextHome Gulf to Bay to 
the NextHome family! 
 
Interested in being a part of the NextHome Real Estate Franchise? Contact VP of 
Sales Charis Moreno at Charis@NextHome.com. 
 
Each office is an independently owned and operated business. 
   
 
 
 

### 
About NextHome, Inc. 
 
NextHome, Inc. is an independently owned company with a focus on changing the way 
consumers work with local agents and shop for real estate online. It owns the NextHome and 
Realty World Northern California & Northern Nevada franchise networks with over 180 offices 
and more than 900 agents. The company closes over 5000 transactions annually worth over 
$2B in volume. 

The names of actual companies and products mentioned herein may be the trademarks of their respective owners. 
Each office is an independently owned and operated business. 
 

For more information, press:  
Imran Poladi 
209-470-1493 
Imran@NextHome.com 

For more information, sales:  
Charis Moreno 
925-271-9102 
Charis@NextHome.com 

Additional information, announcements and press releases visit: 
http://www.nexthome.com/trending  
 


